
 
News Release 

 
Wellpoint Systems Signs Crude Oil Marketing Software Agreement With U.S. 

Based Gary-Williams Energy  
 

CALGARY, Alberta, April 4, 2005 – WellPoint Systems Inc. ("WellPoint") (TSX-V:WPS) 
today announced that it has added another client to its  growing list of U.S. based 
clientele. Gary-Williams Energy Corporation (GWEC) has become the twenty-fourth 
company to license WellPoint’s Oil Marketing System (OMS) to manage its crude oil 
marketing processes. 
 
Headquartered in Denver, Gary-Williams Energy Corporation (www.GWEC.com) is an 
independent oil and gas company with operations primarily in the Mid-Continent region 
of the United States. GWEC buys and trades crude oil in the West Coast, Rocky 
Mountain, Mid Continent, Gulf Coast, and the Gulf of Mexico outer continental shelf 
regions. Refining and wholesale marketing are the company's primary businesses. 
 
“We are very excited to now be able to call Gary-Williams a valued client”, says Tom 
Mawhinney, Vice President of Sales & Marketing for WellPoint Systems. “OMS 
continues to be one of the cornerstones of WellPoint’s portfolio and we are looking 
forward to another opportunity to prove why it is the leading solution in the marketplace.”   
 
About WellPoint Systems Inc. 
 
WellPoint Systems provides premier software and related services for managing 
Upstream, Midstream and Financial Oil & Gas operations. Aligning tightly with Microsoft 
Corporation, WellPoint is the only Independent Software Vendor (ISV) and Microsoft 
Business Solutions (MBS) partner in the Oil & Gas sector. It is breaking new ground with 
the creation of a more comprehensive, integrated Oil & Gas software suite based on 
existing Microsoft ERP technology that utilizes state-of-the-art Axapta® and .NET 
architecture. 
 
Founded in 1997, Calgary based WellPoint Systems also has operations in Houston, 
Texas through its subsidiary company, WellPoint Systems, Inc.  
 
WellPoint is publicly traded on the TSX Venture Exchange under the symbol WPS. 
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This document contains forward-looking statements. Some forward looking statements may be identified by 
works like "expects", "anticipates", "plans", "intends", "indicates" or similar expressions. The statements are 
not a guarantee of future performance and are inherently subject to risks and uncertainties. The Company's 
actual results could differ materially from those currently anticipated due to a number of factors, including, 
but not limited to, successful integration of structural changes, including restructuring plans, acquisitions, 
technical or manufacturing or distribution issues, the competitive environment for the Company's products, 
the degree of market penetration of the Company's products, and other factors set forth in reports and other 
documents filed by the Company with Canadian securities regulatory authorities from time to time. 
 
The TSX Venture Exchange does not accept responsibility for the adequacy or accuracy of this 
release. 


