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WELLPOINT SYSTEMS AND DATA MANAGEMENT SOLUTIONS (DMS) 
ANNOUNCE WORLDWIDE MARKETING AGREEMENT 
 
CALGARY, Alberta, March 29, 2005 – WellPoint Systems Inc. ("WellPoint") (TSX-V:WPS) today 
announced that the company has entered into a strategic agreement with Data Management 
Solutions (DMS), a Texas-based software company, to market that company’s Gas Marketing 
and Risk Management applications. As this represents a reciprocal agreement, DMS will in turn 
market WellPoint’s industry-leading Oil Marketing System (OMS) as a complement to their 
current product portfolio. 
 
“We are committed to expanding our portfolio to include targeted solutions that satisfy our 
customers’ most critical business requirements”, says Tom Mawhinney, Vice President of Sales & 
Marketing for WellPoint Systems. Adds Mawhinney, “This agreement just further reinforces our 
stated strategy of building, buying or partnering to put WellPoint in a position where we can offer 
our customers the best solutions in the industry. DMS’ GasPro product is definitively one of those 
solutions.” 
 
DMS’ GasPro application is a fully integrated solution for purchasing, selling, transporting, 
balancing and accounting for every type of gas market transaction from Trading to Settlement. In 
addition to an extremely rich and robust list of features that is unparalleled in the industry, GasPro 
maintains an impeccable track record with a 100% successful implementation rate. This statistic 
becomes even more impressive to the casual observer when one considers the fact that DMS 
lists as clients many of the most prominent shippers on major pipelines including ANR Pipeline, 
Natural Gas Pipeline Company of America (NGPL), Northern Natural Gas, and Tennessee 
Pipeline Company.  
 
“We are extremely pleased with our new relationship with WellPoint Systems”, states Frank Pena, 
President of DMS. “Combining forces with a growth-oriented company like WellPoint to create a 
comprehensive offering for customers with energy marketing requirements will mean that 
exponentially more companies will gain exposure to two tremendous technology solutions that 
are designed to complement one another.” 
 
WellPoint’s OMS solution has been a tremendous success story for the company, with more than 
65% of the crude oil volume in Canada being managed by this software application. With many of 
WellPoint’s customers and prospects now expanding to include the need for both gas marketing 
and risk management solutions, the company has its sights set on applying its expertise and 
experience within the Midstream market to gain a similar foothold on these markets. 
 
“WellPoint has a full appreciation for the fact that we cannot fully realize the vision for our 
solutions portfolio without leveraging the strengths of companies and technologies that already 
exist in the marketplace”, says Mawhinney. “A partnership with a company like DMS not only 
brings to the table a wealth of gas marketing and risk management expertise but as a company 
that has been operating in the U.S. for more than a decade, DMS will further extend WellPoint’s 
understanding of the unique client requirements associated with this marketplace.” 
 
 



About WellPoint Systems Inc. 
WellPoint Systems provides premier software and related services for managing Upstream, 
Midstream and Financial Oil & Gas operations. Aligning tightly with Microsoft Corporation, 
WellPoint is the only Independent Software Vendor (ISV) and Microsoft Business Solutions 
(MBS) partner in the Oil & Gas sector. It is breaking new ground with the creation of a more 
comprehensive, integrated Oil & Gas software suite based on existing Microsoft ERP technology 
that utilizes state-of-the-art Axapta® and .NET architecture. 
 
Founded in 1997, Calgary based WellPoint Systems also has operations in Houston, Texas 
through its subsidiary company, WellPoint Systems, Inc.  
 
WellPoint is publicly traded on the TSX Venture Exchange under the symbol WPS. 
 
For more information, please contact: 
 
Tom Mawhinney, VP Sales & Marketing    Investor Relations 
WellPoint Systems Inc.      The Howard Group 
2000, 500 – 4th Avenue SW     Grant Howard / David Gordon 
Calgary, AB  T2P 2V6      (888) 221-0915    
Phone: (403) 444-5873      email: info@howardgroupinc.com 
email:tom.mawhinney@wellpoint.ca   www.howardgroupinc.com 
www.wellpoint.ca 
 
This document contains forward-looking statements. Some forward looking statements may be 
identified by works like "expects", "anticipates", "plans", "intends", "indicates" or similar 
expressions. The statements are not a guarantee of future performance and are inherently 
subject to risks and uncertainties. The Company's actual results could differ materially from those 
currently anticipated due to a number of factors, including, but not limited to, successful 
integration of structural changes, including restructuring plans, acquisitions, technical or 
manufacturing or distribution issues, the competitive environment for the Company's products, 
the degree of market penetration of the Company's products, and other factors set forth in reports 
and other documents filed by the Company with Canadian securities regulatory authorities from 
time to time. 
The TSX Venture Exchange does not accept responsibility for the adequacy or accuracy of 
this release. 
 


